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	Text1:                                                                                                                                                                 June 1, 2011                                                            Peattie Capital Management, LLC                                                           Bill Peattie, Managing Member                                                              1200 High Ridge Rd. Ste. 7                                                                  Stamford, CT. 06905                                                                      (203) 308-1204                                                                  www.peattiecapital.com                                                             bill.peattie@peattiecapital.com                 This brochure provides information about the qualifications and business practices of Peattie Capital Management, LLC.  If you have any questions about the contents of this brochure, please contact us at the above phone number or email address.  The information in this brochure has not been approved or verified by the United States Securities and Exchange Commission or by any state securities authority. Peattie Capital Management is a Registered Investment Advisor in Ct.  This does not imply any level of skill or training.  This brochure has been prepared by Peattie Capital Management to be in compliance with Part 2A of Form ADV                                                                              
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	Text3:  Item 4 Advisory Business A) Describe the Firm:Peattie Capital Management, LLC (PCM) manages money for individuals and others on a discretionary, separate account basis.  PCM is not a fund, and there is no pooling/commingling of assets in any way.  PCM began operations in May, 2007, after Bill Peattie returned to Ct. after 11 years in San Francisco.  Bill has been managing money on a discretionary basis since May, 2000.  PCM is a sole proprietorship and is 99% owned by Bill Peattie and 1% owned by Cathy Mulrow-Peattie. B) Describe the advisory services offered:PCM designs and manages customized portfolios for its clients based on each client's specific situation primarily using equity and equity-related securities.  Factors include age, investment time horizon, liquidity needs, taxes, investment experience, risk tolerance, investment goals, and any other relevant circumstances.   PCM currently manages three types of accounts: 1. a "traditional", customized account designed to generate capital appreciation and also protect against material wealth destruction; 2. an "income" account designed to generate income which usually consists of income-generating securities such as dividend-paying stocks, Master Limited Partnerships, Real Estate Investment Trusts, preferred stocks, and may include fixed income securities; and 3) a "split" account which combines these two together.  Broadly speaking, Bill Peattie employs a hybrid approach which incorporates elements of "bottoms-up" fundamental analysis on individual companies and industries, and also a "top-down" macro view of economic conditions in making industry and security selections. Technical analysis also may be used.  PCM believes in a flexible and opportunistic approach which allows for quick changes in portfolios in response to new information or a change in outlook.  PCM will use short trading, "boxing" and raising cash when appropriate.  Portfolios tend to be concentrated, with usually no more than 30 positions per portfolio. C) Clients:All portfolios are constructed and all securities chosen for inclusion in portfolios result from understanding each client's specific circumstances and goals.  Clients may impose restrictions on securities or types of securities and industries.   D) Wrap Fee Programs:PCM does not provide or participate in any wrap fee programs E) Client Assets:All accounts are managed on a discretionary basis.  As of May 25, 2011, in aggregate those assets total ~$11.5mm using market closing prices.  Item 5 Fees and Compensation A) Describe how you are compensated:  
	Text4: Item 5 (Cont.) PCM bills clients "up front" on a quarterly basis.  PCM does not deduct fees from client accounts, but rather sends an invoice via email with the account balance and a calculation of the fees owed.  Clients mail a check to PCM or may wire funds to PCM's bank account to pay their fees.  Fees are negotiable. Clients will be refunded fees if they close their account before the end of the billed period. There is no "profit sharing" or other types of compensation to PCM.  Client accounts are usually held at Charles Schwab & Co., which charges a commission per transaction, usually $8.95, but it may vary.  Commissions are paid to Schwab and PCM doesn't participate in them. From time to time, a client requests that the account be held at a different broker/dealer.  In these cases, commissions are charged by that broker/dealer and PCM doesn't participate in them. For traditional "customized" accounts, the fees begin at 1.25% annually for the first $1mm, decline to 1% for the next $3mm, and are negotiable above $4mm. For "income" accounts, fees are 0.65% (65 basis points) annually for the first $4mm and are negotiable above $4mm. For "split" accounts, fees are 0.95% annually for the first $4mm and are negotiable above $4mm. PCM does not receive any compensation from any transactions.  Item 6 Performance-Based Fees and Side-By-Side ManagementThere are no performance fees or hourly-rate advisory fees. Item 7 Types of ClientsPCM's clients are usually individuals, however, PCM may also manage funds for institutions, foundations, endowments, or others.  The recommended account minimum is $1mm, however this amount can be flexible depending on circumstances. Item 8 Methods of Analysis, Investment Strategies and Risk of LossPCM's overall goal is to avoid major losses in client accounts, while still growing principal.  To achieve this, PCM incorporates a variety of strategies to protect portfolios and will implement them when we deem it appropriate.  Such strategies include raising cash, short selling, boxing, and using basic options strategies such as buying puts.  This approach can sometimes lead to increased trading activity in an account, which might reduce returns.  PCM incorporates specific client guidelines when using these hedging strategies.  For example, some clients prefer to have no short selling in their account or to avoid options.  PCM uses both "top down" and "bottoms up" analysis when selecting specific securities or industries for  investment.  On a "top-down" basis, PCM looks at overall macro issues such as domestic and global economic growth rates and issues, interest rates and shape of the US Treasury yield curve, sentiment, monetary conditions, equity valuations in relation to other investment choices and historical precedents, and other issues.   
	Text5: On a "bottoms-up" basis, PCM uses specific company and industry information.  For example, PCM looks at a variety of ratios such as Price/Earnings (using both trailing and forward estimated earnings), Price/Sales, Price/Book Value, growth rates of revenues and earnings, capitalization structure and other ratios and factors.  On an industry basis, PCM looks at the number of competitors, the relative strength and weaknesses of them, and the overall growth rate of the industry, among other factors.  In some cases, PCM will own Exchange Traded Funds ("ETFs") which allow investors to gain exposure to a specific industry or region.   Depending on specific client circumstances, PCM may invest in either "value" or "growth" companies.  In some cases, portfolios own both "value" and "growth" names.  PCM has no size or industry constraints, and will not hesitate to own securities with little "sell-side" research coverage.  Most securities PCM owns in client portfolios are tradeable on a US exchange, however occasionally PCM will own a name traded on a foreign exchange.   There is always risk of loss in investing in equity securities no matter what style of investing is used or how  carefully the portfolio manager invests client funds.   Clients should always bear in mind that they may lose money when they invest. Item 9 Disciplinary InformationNeither PCM nor Bill Peattie has ever had any legal or disciplinary events (criminal or civil actions, administrative proceedings) of any kind.  Item 10 Other Financial Industry Activities and AffiliationsPCM is not a broker-dealer, and is not a representative of a broker-dealer.  PCM has selected Charles Schwab & Co. to custody client accounts and PCM transacts through Charles Schwab unless requested to transact at another firm by the client.  Schwab provides all back-office operations and support.     From time to time, a client will ask that an account be held at another firm, which PCM can accomodate by means of a power of attorney with discretionary investment authority over that account.  In this case, all commissions go to that firm, which also provides all back office operations and support. PCM does not recommend or select other investment advisers or managers for its clients. PCM has no relationship or arrangement with any other financial institutions, accountants, lawyers, insurance companies or consultants. Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading.PCM's code of ethics requires all personnel to (i) act with integrity, competence, dignity, and in an ethical manner, (ii) place the interests of others above their own personal interests, (iii) practice in a professional manner, (iv) maintain and improve their professional competence, (v) promote the integrity of global capital markets, and (vi) exercise independent professional judgment when taking investment actions.  PCM will provide its Code of ethics to any client or prospective client upon request.   From time to time I will buy/sell the same securities for myself as I buy/sell for clients.  I will not buy (sell) any security on the same day for myself if I am selling (buying) it for a client that day.  If I am buying (selling) a security for myself on the same day that I am also buying (selling) it for a client, then I will   
	Text6: average all the prices and the client and I will receive the same price. Item 12 Brokerage PracticesAll client assets are held at Charles Schwab & Co., and all transactions in client accounts are done through Schwab, except when a client requests that an account be held at a different broker-dealer, as discussed in Item 10.  There are no referrals from nor directed trades to other brokerages. Item 13 Review of AccountsClients have internet access to their accounts and Bill Peattie communicates with clients at least on a quarterly basis. Clients can reach Bill Peattie by phone or email during normal business hours.   Bill Peattie reviews and monitors client accounts daily.  Bill Peattie provides oral/written reviews of client accounts whenever the client requests one. Item 14 Client Referrals and Other CompensationPCM does not compensate anyone for client referrals nor does PCM derive any economic benefit (prizes, awards) for receiving investment advice or advisory services.  PCM does subscribe to a variety of newsletters and market commentary from professional investors.   Item 15 CustodyClient accounts are held at Schwab except if the client requests that the account be held at a different broker-dealer.  Clients have internet access to their accounts, and Schwab provides monthly account statements and other information which are available on the internet.  If the client chooses, Schwab can mail all correspondence (trade confirmations, monthly statements, corporate communications) to the client, however, if the client so chooses, the client may not be eligible for the lowest commissions.  For clients who access their account via the internet, commissions are usually $8.95 per trade.  If a client won't accept internet correspondence, then the client must have $1mm in assets at Schwab to qualify for that pricing. PCM does not provide statements also.  Item 16 Investment DiscretionPCM has full discretionary authority over client assets with regards to buying and selling securities in the account.  However PCM has no authority to wire funds into or out of a client account. Clients can limit the kinds of securities PCM buys and sells, with regards to size, location, industry or any other factor.  PCM works with clients to establish what the client's goals are and what instruments are acceptable to use to meet those goals. Item 17 Voting Client SecuritiesPCM does not accept authority to vote client securities. Item 18 Financial InformationPCM does not meet the requirements for filing financial information.           
	Text7: Item 19 Requirements for State-Registered Advisers A) Bill Peattie is the sole employee of Peattie Capital Management, LLC. B) Bill Peattie is a 1982 graduate of Amherst College and a 1996 graduate of Columbia Business School. From 1983-1993, Bill Peattie worked at Credit Suisse (then called Credit Suisse First Boston).  For the first two years he was an analyst in Corporate Finance, and for the remaining eight years he was a trader on the Commercial Paper Desk in the Fixed Income Dept. In 1996, Bill joined the Private Client Dept. at Montgomery Securities in San Francisco, advising wealthy individuals on their personal wealth management. In 2000, Bill began managing his client's funds on a discretionary basis, rather than allocate those funds to a third-party manager. In 2003, Bill resigned from Banc of America Securities, which had bought Montgomery Securities.  He joined SF Sentry, a family centric investment manager and broker dealer where he continued to manage his client's assets. In 2007, Bill resigned from SF Sentry when he returned to the east coast and subsequently opened Peattie Capital Management, LLC.
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